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B cmamee npedcmassieH cpagHUmMesnbHbIl pempocnekmusHbIl aHaau3 akmyasabHelX acnekmos passumus cucmemsl CRM. [1pednoxeH Ho-
sbili sapuaHm CRM peweHus - Coupon CRM, 0essmesibHOCMb KOMOPO20 HanpagsieHa Ha hpopMuposaHue adpecHo20 NPeodIoKeHUs KiueHmy
calima Kosi1leKmu8HbIX NOKYNOK N0 NpuobpemeHuto mozo Ui UH020 NPOOyKmMa usu ycyau.

The article represents a post-event comparative analysis of the topical issues of the CRM system development. A new variant of the CRM system
solution has been suggested that is a Coupon CRM, the function of which is to form an address offer to a customer of a group buying website in
order to lead him/her to buy this or that product or service.
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CeI'O,ELHﬂ onsa  noBblLLEeHWMA Ka4yeCTBA O6Cﬂy)Kl/|BC|‘
HUA KNMEHTOB, B TOM 4UCne M B PO3HNYHOM 6OHKOB‘
CKOM OM3HEeCe WCMonb3yeTcs CUCTeMa  ynpasne-
HUS B3aMMOOTHOWeEHUAMU ¢ knmeHTamn (CRM — ot
anrn. — Customer Relationship Management) — sto
KOHUenuua ynpasnieHna npOAKTUBHbIMM B3AMMOOT-
HOLIEHWSIMM C MOKYNAaTenem, HAUENEHHAs Ha Co-
BEPLUEHCTBOBAHME MPOLOXK B TAKWMX OTPACASX KAK:
BOAHKOBCKMIt BM3HEC, CTPAXOBOM OU3HEC, TypuCTH-
yeckuit BusHec, aBTOMOGKNbHLIM GusHec u T.4. [8].
CeropHs B mupe cyuiecteyet 6onee 1000 pelenni,
KoTopble MoxHO oTHectu Kk knaccy CRM u Contact
Management [3; 54—56].

Llenb sHeaperus CRM aenaeTca ysennyeHme crenemm
YLOBNETBOPEHHOCTU KIIMEHTOB 30 CUET QHONM3A HA-
KOMMEHHOM MHPOPMALMK O KIIMEHTCKOM MOBEAEHMM,
PErynMpoBaHMsA TAPUPHOWM NOIUTUKM, HACTPOMKM WH-
CTPYMEHTOB MAPKETHHIQ.

OcHosHble 3aaauu BHeapeHus cnctemsl CRM B pos-
HUYHOM BAHKOBCKOM BUaHece:

1. YeenuyeHnne konuyectsa H6AHKOBCKMX NPOAYKTOB
HA OAHOTO KIMMEHTAd, B TOM 4YMncrne KpoCC-npoaax.

2. TNoBbileHMe KauecTBa OBCTYXMBAHMS.

Mo npoueccy KpeauTOBOHMS 30AAYM PELLAEMble C
nomoLupio cuctemsl CRM cnegytoime:

°* MUHMMU3AUNA PUCKOB 6aHka npu NPUHATUK peLlle-
HKUA O BblAAYe KPegnTos, (ynposneHme npoueccamm
COrMacoBAHMA, CKOPHHIA U OH,ELeppOﬂTMHI'O);

* ynpasneHus c6opom NPOCPOUEHHOM 30A0MKEHHO-
CTW HQ HaYanbHbIX 3TANAx («pre» 1 «soft» collection);

* YNPOBNEHUE NPOLECCOM YNPOBAEHUs PaboTol ¢
HEMNATENMbLMKOM COBMECTHO CO CMeumanuanupo-
BAHHBIMM KOMMAHuamu [7].

CpaBHUTENBHBIA PETPOCMNEKTHUBHbIN AHANU3 AKTYASTb-
HbIX acnekTos passuTus cuctemsl CRM npencrasnen
g Tabn. 1.

B cepemmne 90-x romos nop tepmuHom «CRM-
CUCTEMO» CTANM MOHWMATL CKBO3HYIO ABTOMATM3A-
LMIO KITMEHTOOPUEHTUPOBAHHbIX TEXHONOTMI MPOAAX.
A tepmmn CRM Bnepsbie 6bin ncnonszosar Siebel
Systems, anst oTpaxerus cneundukm TMNA KOPNoOpPa-
TUBHBIX MPOrPAMMHbIX MPOAYKTOB.

Cerogts ans onpegenenns tepmuHa CRM ucnonsay-
€TC HECKOSbKO MOAXOLOB, KOTOPbLIE MPEACTABMEHSI
Ha puc. 1 B BUAE KOHTUHYYMO.

M3 puc. 1 suaro, yto nopxon 1 — CRM onpepensiertcs
KK NPOEKT MO BHEAPEHMIO 0COBOI TEXHONOMMU NpPU-
HATUs pelwennit; noaxon 2 — CRM onpegensertcs kak
NPUMEHEHWUE MHTETPUPOBAHHON CEPUU KITMEHT-OPU-
EHTUPOBAHHBIX TEXHOMOMMYECKUX PELLEHMM; MOAXOA
3 — CRM onpeaensietcs Kak LENOCTHbIA MOAXOA K
YNPABAEHMIO B3AMMOOTHOLLEHUAMM C KITMEHTAMM A1st
NPOU3BOACTBA LEHHOCTU A1 akumoHepa [4; 23—24].

B nacroswee spems cywectsyiot Tou Buaa CRM cu-
crembl (knaccudukauma no ypoeHio 06paboTkm UH-
dbopmaunn): onepauportbii CRM, ananutuueckmit
CRM, konnabopaumontsii CRM (CRM cotpyaruye-
crea) [1; 54-55].

CI'IeLI.MOJ'IMCTbI BblOENAOT 5 OCHOBHBbIX HOI'IpOBJ'leHMl:i
ncnonbszosarns CRM-cuctemsl 8 6aHkax:

1. Konrtakt-uentp. Onepatop  KOHTAKT-LEHTPA
MrHOBEHHO nonydaeT uHbopmaumio 0bo Bcex
NPOLLIbIX OBPALLEHUAX KITMEHTA.

2. MNpueneyenune n passutne otaena no pabote ¢
dusnyeckumu nuuamu. CRM-cuctema ynpaenser
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Tabnuua 1

cuctembl CRM

o

MOKYMATEsNsIM MPEMMYLLECTBO TOBAPOB M YCIIyr, JACT
NPOAABLIAM AOMONHUTENbHbBIE MPENMYLLECTBA.

e XapakTepuctnka AsTop 3ameTtkun
1 Mepebim 0606LLMn NpUemsl, UCnonb3ye- [Ixon lenpu Matrepcon OcHosaTenb KOMNaHWK
* | Mble npu opraxMsaumK Toproenu. (John Henry Patterson) National Cash Register
M3yumB npuumHbl, MO KOTOPLIM NOKYNATENM NPUO6- xem Xanau (Jam Handy), 3aperucTpupoBan Topro-
PETAIOT TOBAPEI, MPEANONOXHI, YTO UCMOMb30BAHME COTPYAHMK pexknamHoit cnyx6el | Byio mapky «A Jam Handy
9 CMeuparnbHbIX MIAKATOB U GUIbMOB, PA3bSICHSIOLLMX Chicago Tribune (1911 rog) Productiony, ncnonssosan

B paborte 6onee 7000
BMAOB PEKIAMHO-PO3b-

SCHUTENbHOM NPOLYKLMH.

Paspa6otan cucremy «Day-Timer», ans peructpaumm
NAQHOB AENO0BbIX BCTPEY M MEPONPUATHIA, KOTOPAA
COAEPKana CPEACTBA YBEAOMIEHH: O NPEACTOALLMX

3. | cobbitusx, BeinonHana GyHKLUMIO NOAPOBHOTO NAAHM-
POBLUMKQA BPEMEHM W AHEBHWMKA, B KOTOPOM OTPOXANACh
suinontHerHHas pabota. (Cucrema «Day-Timer» Gbina npo-
TOTMNOM COBPEMEHHbIX KomnbioTepHbix CRM-pewenmii).

Ansokat Moppwc lMNepkun
(Morris Perkin) uz wrata
Mencunseanua (1947 rop)

Cucrema «Day-Timer» ¢
1952 ropa Mcnonsayetca no
Hacrosiee spems. B 60-x
rogax XX sexka paspaboTka
cTana BocTpeboBAHHON B
Benvkobputarmm 1 Kanaae.

Msob6pen spawaiouyiocs Ha 360 rpa-
nycos kapToTeky «Rolodex».

ApHonba Hycragrep
(Arnold Neustadter)

[o 70-x ronos kapToTeka
«Rolodex» crana nonynsp-

4. N
HEWLLMM CPEACTBOM 3AMMCH
AENOBbIX KOHTAKTOB.
Beinyctun nepsyio koMMEPYECKYIO KOMMbIOTEPHYIO Mt Cannuear (Pat Sullivan), Bepcust «<ACT! by Sage
nporpammy «ACTl» ans ynpaneHns KOHTaKTaMM, ocHosaTens Contact Software | 2008» ocraetca Bo mHormMx
5 NO3BONAIOLLYIO MPOAABLAM OTCIEXWBATL PA3BUTHE B3A- International u SalesLogix CTPAHAOX MMPA TMAEPOM

MMOOTHOLWIEHMH C KIIMEHTAMM, 06pabaTLIBATL M AHANM-
3MPOBATL MHDOPMALMIO OB 3THX B3AMMOOTHOLLEHMSX.

npopnax CRM-pewenui
knacca Contact Management
n onepatveHbix CRM-cucrem.

Corporation (1987 rog)

YaHo-TaKTHYeCKaR
nedmHmums CRM

LUnporo-cTpaTerniecian

HI Y H TOYKTYPbI
aAedmHHuma CRM ApHry,  DoHepHME  CTPRYKTYP )I "

NPEINOXEHME KIIMEHTY ONTUMASb-
HOTO MPOAYKTOBOro noptdens ¢
YYETOM  HOKOMIEHHOM UCTOPUM
B3AMMOAENCTBMS C  PANMYHBIMU
noapasaeneHmnamm GaHKa.

CRM xak uenoctHsif
NOAXOA K YNPaBieHHo
B3AHMOOTHOLLIEHHAMH

CRM kan npoexr no
BHeapeHno ocobof
TEXHONOTHH

CRM nau npumene=-
HHE HHTETPHPOBaH=
HOR CEPHH KIHEHT=

NpHHATHR peIIIcHHﬁ OpHEHTHPOBAHHIX C KIHEHTAMH 418 NPOH3= 4 CO”eCTlon (pO6OTO C n pocpo_
TEXHOMCIHYECHHX BO4CTEA UEHHOCTH ANA yeH HOI‘;‘ 30)J,OJ'I)KeHHOCI'bIO K-
pPelueHHA aKuMoHepa

enta). CRM-cuctema nossonser
lMpumeyaHue: ocHosaHo Ha Payne and Flow. OPraHM30BATL  MPOLIECCHI Soft
Collection, Medium Collection,

Puc. 1. Nopxogabl kK onpegenexuio tepmnia CRM
Hard Collection, Legal Collection,

BCEM MPOLECCOM KOHCYIbTMPOBAHMA KIMEHTA M
odbopmneHnst BAHKOBCKOTO MPOAYKTA: PA3BUTHE
KIMeHTa (KPOCC-NPOACXHM, JOMNONHUTENbHBIE MPO-
ACXM), YAEPXAHUSA KIIMEHTA B CITyHOE CHUXEHMSA
€ro aKTUBHOCTM (yNPOBIEHUE KMIHEHHbIM LIMKITOM
kn1eHTa), npoueccs no pabote ¢ VIP-cermentom
buanuecknx muu, (HanomuHanua 060 BCex 3HOMe-
HaTENbHbIX COBBITUAX, YAOBHOE NPEACTaBNEHME
NAPAMETPOB KINEHTA, AHANM3 AAHHbLIX O NPOAYK-
TOBOM NOpTdhENe KIMeHTa).

. Npueneyenne n passutne otgena no pabote
lopuanueckumm nuuamu. Mpu appecHom npuene-
YEHUM KIMEHTA («ITIMHHBIX» MPOAAXAX) HEOOXOAMM
KOHTPOMb OKTUBHOCTM MEHEAXEPOB 6AHKA HA KaX-
non uz craamit npoaax. OueHb BaKeH aHANM3 B3a-
MMOCBSA3EN MEXIY IOPUAMHECKUMM IMUAMM (xOn-

B3AMMOAENACTBMA C  BHELUHMMM  KOMNEKTOPCKMMM
komnaHuamm. Cuctema ynpaensaeT NocnenosBaTenb-
HOCTAMM 30104 AN NPOCPOYeEK PasHbix Buaos. Pop-
MUPYET HEOBXOAMMBIN NAKET AOKYMEHTOB /19 CyAa U
TaBAMLB OBMEHA AAHHbBIMK C KOSTIEKTOPCKMMM KOM-
NOHWUAMM.

. Mapketuhr, pacwmpenme knneHtckomn 6assl. CRM-
CUCTEMA YMPABAAET MACCOBBIMM BO3AEMCTBUAMM,
OMPOCAMU KIIMEHTOB, MOYTOBLIMU PACCHIKAMM [6].

4yTO

[Mpaktvka nokaseiBaer,
cUCTEMBbl B BAHKOBCKOM
YPOBHS OPraHMU3ALMK:

sHeapeHne CRM-
6usHece 3aTpPArMBAET TPU

*YnpaBneHyeckmit, ONpefensiownin KOHLENUMIO ¢
CTpaTErnio NPeanpusT1s B 0BNACTM B3AMMOAEH-
CTBMS C KIIMEHTAMM (ypOBEHb PYKOBOACTBA);



HayuHo-npakTnuecknii xxypHan

anpesb-nioHb 2013

*OnepaumoHHbIi, OTPOXAIOLMK FOTOBHOCTb  CO-
TPYAHUKOB KOMMAHMU UCMONb30BATL BYHKUMM CU-
CTeMbl (ypoBEHb UCNIONHMTENEN);

'TeXHOJ’IOI’MLIeCKMI:i, I'Ipe,D.OCTC]BJ'Iﬂ}OLLIMI‘/] COOTBET-
cTeytoine CI)yHKLLl/IOHOJ'IbeIe BO3MOXHOCTKM on4a Co-

B teuerun spemern cuctema CRM ssonioumonupyer
u M3MeHseTca. MHorve cneuranmucTel NPeanonaraioT,
yto B Tederune 2014—2015 rr. CRM 6yaet coctoats U3
11 KOMNOHEHTOB, KOTOPLIE NPEACTABAEHb B TA6M. 2.
(Dannas knacenpukauus dyrkumin CRM-cucrem npeg-

noxeHa baptorom [ongeHbeprom, NpesnaeHToOM Kom-

TPYAHMKOB KOMNAHMM (MporpammHbii npoaykT) [5].
nanmm ISM Inc.)

Tabnuua 2

Knaccudbukaums dyHkumm CRM-cucrem (b. Ffonperbepr)

Hanmenosanume dbyHkumim Xapakrepuctuka

n/n

1. | ®yHkumoHanbHOCTL NpOAax

anoaneHme KOHTAKTAOMMU (COHTOCT monogemen’r) - BC€ BMAbl KOHTAKTOB N1 UCTOPUA KOH-
TAKTOB, pO6OTG C KNMMEHTAMMU (OCCOUH‘ monogement), BK/O4YAA BCE AKTUBHOCTU, CBA3AH-
Hbl€ C KIIMEHTOM; BBOL, 3AKA30B OT KIIMEHTOB, CO300HNE KOMMEPYECKNX npennoerMh

Ananus "tpy6el npoaax” (pipeline analysis) - nporHosnposaHue, aHanua uMkna Npo-
L0, PETMOHANbHBIN AHANM3, 3AMIAHUPOBAHHAS U MPOU3BOSbHASA OTYETHOCTb. YNPaB-
NeHWE NOCIEA0BATENbHBIMM NPOLECCAMM YEPES BCE KAHASbI PABOTHI C KIIMEHTAMM.

2. | PyHkumoHanbHOCTL
YNPABAEHMS MPOACKAMM

Cospanve 1 pacnpeneneHmne Cnmcka NOTEHUMANbHBIX KIIMEHTOB, BTOMA-
TUYECKUIM HOBOP HOMEPA, PETUCTPALMA 3BOHKOB, MPUEM 30KA30B.

3. | PyHkupoHanbHOCTL Ana
npoAaX No TenedoHy
(telemarketing/ telesales)

Kanenaaps/nnaHupoBaHmue Kak MHAMBMAYQNbHOE, TAK 1 Ang rpynnbl (8 60sb-
wmnHcTe cnydaes cerogrs 31o Microsoft Outlook), snexktporHas noura.

4. | YnpasneHue BpemeHem

Perncrpaums obpatuernit, nepeagpecaums O6pALLEHHH, ABUXEHWE 307BOK OT KIu-
€HTQ BHYTPH KOMMAHMK, OTHETHOCTb, YNPABAEHME peLueHnem npobnem, nHdopma-
LUMs MO 3AKA30M, YNPABEHHWE rAPAHTUMHbIM/KOHTPAKTHBIM OBCIYXMBAHUEM.

5. | ®PyHkumoHanbHOCTb
noaaepxku 1 obcny-
XMBAHMS KNMEHTOB

6. | PyHKumMOHANEHOCTL
MApPKETHUHIa

YnpasneHue MapKETUHIOBBIMA KOMNAHWAMM, YIPABNEHME NOTEHLMANLHBIMM CAEAKAMM
(opportunity management), MapkeTuHrosas sHuMknoneaus (MonHas MHbopMaLms o Npo-
AYKTOX M YCAYrax KOMAAHUK) MHTErpupoBaHHas ¢ MHTepHeT, koHdpMrypaTop npogyKumm,
CErmeHTaums KNMeHTCKoM 6a3bl, CO3AAHME U YNPABNEHUE CMUCKOM NOTEHUMANbHBIX KIIMEHTOB

7. qDyHKLLMOHOﬂbHOCTb ana POCLUMpeHHOH n nerkas B UCNOJNIb30BAHMU OTHETHOCTb.

BbICLLErO PyKOBOACTBA

8. | PyHkumoHanbHOCTL
nHTerpaumm ¢ ERP

Muterpaums ¢ 63k-0brncom, MIHTEPHETOM, BHELLIHMMM AAHHBIMMU.

9. | PyHKUMOHANBHOCT
CUHXPOHM3ALMM AAHHBIX

CHHXPOHM3ALMA C MOBUNBHBIMM MONb3OBATENSAMM 1 MHOTOUHUCIIEHHBI-
MM MOPTATUBHBIMK YCTPOMCTBAMM, CUHXPOHM3ALMS BHYTPM KOMMA-
HWW C APYTMMM BA3AMK AAHHBIX U CEPBEPAMMU MPUNOXKEHMHM.

10. | PyHKUMOHANBHOCTL
3MEKTPOHHOM TOProBY

Ynpasnerue caenkamu vepes MHtepHeT, Bknoyas npunoxerus B2B u B2C.

11. | ®yHkunoHansHOCTs ans
MOBMIALHBIX TPOACX

lenepaums 1 paboOTa C 30KA30MM, NEPEAAYA MHGOPMALMM TOPTOBLIM NPEACTABUTE-
NAM BHE OPUCA B PEXMME PEANBHOTO BPEMEHU Yepes MOBUIbHbIE YCTPONCTBA.

M3 Tabn. 2 MOXHO 30KIKOUUT, YTO HA MEPBOHAYAIb-
Hom sTane CRM-cucrema obbIYHO COCTOMT M3 OIHOTO
nnu 6onee KOMNOHEHTOB, M C TEHEHUEM BPEMEHM K
Hel ByayT noBABNATLCS KOMMOHEHTH M3 MPEACTaB-
MIEHHOrO CrMcKa.

CreunanucTsl BbigenstoT 4 KATEropuM PUCKOB CBA-
3aHHbIX C BHeapeHuem cuctembl CRM B 6GaHkoBCkumi
BusHec:

1. Pucku sTana KOHCONTUHrQ.
2. Pucku Ha sTane noctaHoBKM 30804M.
3. Pucku npu HacTporike cuctemsl CRM.

4. Puckum npw sxcnnyatauum cuctemsl CRM.

Kak 6bino otmeuero sbiule, cuctema CRM passusaer-
CA M U3MEHSETCA BCef, 30 NoTpebHOCTAaMM BusHeca B

HANAKMBAHUM SPPEKTUBHBIX OTHOLLEHMM C KITMEHTAMM.
BaHkoBckMe npoayKThl, AONOMHAIOLWME M TPAHCHOPMM-
pytoue cuctemy CRM npeacrasners 8 Tabn. 3.

B 2003 romy noseunocs Hosoe noHatve CEM
(Customer Experience Management) — YnpasneHue
KIMEHTCKMM onbiTom (n3obpen bepha LUmutt) — 370
MPOLECC CTPATErMYECKOro YNpAaBneHns OnbITOM B3Q-
UMOJLENCTBUSA KIIMEHTA M KOMMAHMM, KOTOPbIM Npeq-
CTOBMEH HA pUC. 2.

Haubonbwyio nonynspHocts npuobpen Coumans-
Hbit CRM (Social CRM unn SRM), snemenTsl koToporo
NPEACTABNEHbl HO pUC. 3.

B 6aHkoeckom BusHece mHTerpaums CRM-pewenus
C CoOUMANIbHbIMU CEPBUCAMM MO3BONAIOT BbIABUTb d)OK‘
TOPbI HEAOBOJIBCTBA KIIMEHTOB KAYECTBOM O6Cﬂy)Kl4‘
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Bankoeckue npopykTbl, gononHsowme u TpaHchopmupyowme cuctemy CRM

Tabnuua 3

°
e HanmeHosanKe dyHKumHA XapakTepuctuka
1. | XRM (eXtended RM) — pacwmpen- Hanpumep, npoaykt Terrasoft XRM komnarnum TeppacodT nommmo knac-
HOE yNpaBieHUe OTHOLLEHWUIMM cnuecknx CRM-3anay nokpeiBaeT Takxe cdhepbl ynpasneHmus Cepem-
COM, YNPABIEHMS MPOEKTAMMU 1 YNPABIIEHHS PECYPCAMM.

2. | CEM (Customer Experience Cucremy nsobpen bepra LUmutT. Mo mHenmio cneunanuctos CEM npeacras-
Management) ynpasnetue nseT cobom HayKy, METORONOTUIO W/Uik MPOLECC BCECTOPOHHETO YNIPABMEHMS
BMAEHMEM 30KA3UMKO. OMBITOM KITMEHTA HA BCEX CTAAMAX ETO B3AUMOAEMCTBUS C KOMMAHWEN, NPO-

LyKTOM, BPEHAOM UK YCIYroM, KOTOPbIA ABSETCS MPOAOIKEHUEM CHCTEMI
CRM, npu 3ToM conepxaH1e KOMNOHEHTOB TPAHCHOPMUPOBAHO.

3. | eBRM (electronic business [MporpaMMHBI MPORYT, OCHOBAHHBIM HA Internet-kKOMMYHUKALWMSIX.

relationship management), ynpae-
NIEHUE OTHOLLEHUSAMM C KITMEHTAMM,
C NAPTHEPAMM U C COTPYAHUKAMM.

4. | PCM (Personal Customer [MporpammHbIit IPOAYT, OCHOBAHHBIA HA MHAUBUAYANbHOM MOA-

Management) — ycunenue nny- xope K kaxaomy knmenty (kateropus VIP knuerTos).
HOCTHOTO MOAXOAA K KIMEHTAM

5. | CRM 2.0 - unterpuposatme Mo mHenuio cneunanmctos, CRM 2.0 nonxHa oxBaTeiBaTh BCe CNOCO6bL KOMMY-
C CeTeBbIMM COOBLLECTBAMM HUKAUMIA — Yepes areHTa unu npoaasua, yepes Web Ha ycnosusx camoobeny-
1 COLMONbHBIMK CETAMM. XMBAHWMS, YePE3 MPsSIMbIE KOHTAKTHI HO MOMb30BATENLCKMX GOPYMAX M Ap.

6. | Coumanshbii CRM (Social Ananutukm us Gartner onpeaennnu Coupanbhbii CRM kak cosokyn-

CRM mnn SRM). HOCTb CTEAYIOLLMX TEXHOMOTMI: MOHUTOPMHT COLMANbHOTO BeHA, COOP MH-
hOPMALM O KOHTAKTAX M3 COLMATbHBIX CEPBUCOB, YNIPABNEHKME COOBLLE-
CTBOM KIIMEHTOB/NAPTHEPOB, COOP OT3LIBOB U MAEN OT KIIMEHTOB.

AVIUT olBITA
KMIEHTOR

e —

CosnaHie
BEEAE nn}lrgnpnm
KONMY HITKALO 01 =
yHRay GpeHa
N —— V o — ™| 4
1 C'osmaHite
BHy T eHHIle CTAHTAPTOR
KOMMYHIIKALp oI EMIEHTCKOT O

— OIbITA =

Puc. 2. Mpouecc cTparternyeckoro ynpasneHus
K/IMEHTCKUM OMbITOM

BAHUA erﬂ,MTHOﬂ opraHmsaunm nnm nomcka HOBbLIX
KNMEHTOB.

Mo Hawemy MHEHMIO, LuenecoobpasHa MHTEerpaums
CRM — pelueHus ¢ COATAMM KONNEKTUBHBIX MOKYMOK
burnuon, Mpynon u 1.0. (Coupon CRM), koTopas no-
3BOMAT KYNOHATOPAM HAKAMIUBATE  MHGOPMALMIO
060 BCEX MPOLUbLIX MOKYMKAX KIMEHTA ANs GOPMM-
POBAHMA €My QAPECHOrO NPEesoXeHus No npuob-
PETEHMIO TOTO MW MHOTO MPOAYKTA, YCIyrM C LEMbIO
NOBbILLIEHUSA NPOAAX TOBAPOB W YCIYT 4EPEs3 CUCTEMY
KOSNEKTUBHBIX MOKYMOK B CETU MHTEpHET No akumsm.

Caitr konnektusHbix nokynok (Kynowatop) — «cawrt
ckupok B cetm MHTepHeT, koTopbit MHGOPMMpyeT
NOTEHUMANbBHBIX KIMEHTOB 06 QKUMAX, B MHCTPYMEH-
TAPUMA KOTOPBIX BKIIIOYAETCA CUCTEMA DUNLTPALMM
NPEANAraembix OKUMIA MO FOPOAAM U KATETOPUAM,
YyNPOLLAIOLLIAA MOMb30BATENO Hasuraumo» [2; 69].
Caittol kynoHos B cetv Mutepret oxsatsisatoT ot 70
no 182 ropopos Poccun, nOMMMO 3TOro B KAXAOM
ropofe NPUCYTCTBYIOT CBOM MECTHBIE KYMOHHbIE MPO-
ekTbl. OCHOBHBIMM KPYMHBIMK KYNOHTOPAMM B Poccuu
asnsoTca «[pynon», «burnnony, «burb6aszam», «Maii-
darty, «Buknesepy», «KynuKynowy», «Kynubonycy,
«Buiropga» [2; 72]. MNMpouecc nosbilLeHns Npoaax To-
BAPOB M YCIYT Yepes CUCTEMY KYMOHHbIX PACMIPOLAXK
(Coupon CRM) npeacrasneH Ha puc. 4.

Takum 06pa3oMm, 304040 NPEANONArAeMON CUCTEMBI
Coupon CRM oTcnexusats CoBepLIAEMbIE MOKYMKH
KIMEHTAMM KyMOHATOPA (TOBAP — UEHQA), BbIAENATb
Haubonee BOCTPEBOBAHHBIE TOBAPLI, OTHOCALLMECS
K OnpeaeneHHbIM PyBpPMKAM, LIeHbl M OTNPABAATL Ye-
pe3 3MEKTPOHHYIO NOYTY Haubonee BOCTPEOOBAHHbIE
NpeanoXeHns TOBAPOB M YCIYT KIUEHTY KYNOHATOPA
(Mpu yCnoBmMM, 4TO KIMEHT 30PErMCTPUPOBAH HA CAi-
T€ KONNEKTUBHBIX MOKYMOK).

Bbiroasl kynoHaTopa: NonyyeHWe 1OX0Aa OT KOXKAOV
QKUMKW HO TOBAP WM YCNYry, MPUBNEYEHUE HOBbIX
KIMEHTOB A NPOABMXEHNS OPYrMX TOBAPOB WU YCIIyT.
Beirogsl KMMEeHTOB KynoHATOPQ: ONepaTMBHOE MNpu-
obpeTeHne HeObXOAMMOro KONMMYECTBA TOBAPOB MM
YCAYT CO CKMOKOM, 3KOHOMMSA BPEMEHM M AEHEXHbIX
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The 18 Use Cases of Social CRM

1. Social Customer Insights: The 5M’s

Service &
Innovation

Support

Marketing Sales
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lMpumeyvaHue: ocHosaHo Ha Altimeter Group

Puc. 3. Dnementbl CounanbHoro CRM (Social CRM mnu SRM)

KtieHT moky naet
HEOGXOIMBIE enY
TOBAPBIHL YOIV ITIC

MOMOIIBEO

/ EYIOHATOP? \

Cricrenta C'oupon

CRM pacceinaer Cricrenta Coupon

KILIEHTY CRM dopanpyer
KYTIOHATOp? 11 TOPI IR MOKY TI0K
HEOOXO MbIE KITHEHTA
MV AKLOET HA KVTIOHATOp A
TOBAPBIIL Y CIY T (TOBap-LieHa)
(pyapimar)
Crerenta Coupon
CRM Bmigender
Habonee
BOCTP eG0BAHHbIE
KMIEHTOM

KYTIOHATOP?
TOBAPBILL VIV
(pyopiman

Puc. 4. MNpouecc noebILEHWs NPOAAX TOBAPOB M yCyr
yepes cMcTeMy KYMOHHBIX PACNPOAAX
(npeanonaraemas cucrema Coupon CRM)

CPencTB, NOBbILUEHME YLOBNETBOPEHHOCTU KIMEHTA,
NOBTOPHbIE MOKYMKM.

Mo MHEHMIO CMEeLManUCTOB, MPOFPAMMHbIA NPOAYKT
Microsoft Dynamics CRM asnaetcs ogHum 13 noaxo-
AALMX PELIEHN ana BAHKOBCKOM OTPACM, KOTOPbINA
CEerofHs MCnonb3yeTcs B OOMbLIMHCTBE KPEAMTHbIX
opranmsaunin Poceun n CHI (6ark «Bospoxaenues,
«Tatdponnbank», «POCBAHK», «bank CAHKT-
METEPBYPI» v t.0.) [7].

CerogHsi MO CTATUCTUYECKMM LAHHBIM CPEAHEE KO-
fMYeCTBO BAHKOBCKMX MPOAYKTOB, MCMOMb3YEMbIX
OAHUM KIIMEHTOM B KPEOMTHOM OPraHM3dlmu, CO-
craenset 8 Poccun uyte Gonee ogHoro, B CTpaHax

Collaboration

3anagroit Esponsl 310 konmyecTso
NPMBANXKAETCA K TREM.

B 2010 rogy cormnacHo aHanutmyecko-
my otuety Gartner, 80% pocra CRM
PbIHKO OBYCNIOBNEHO PA3BUTUEM CO-
unanbHbix CRM texHonoruit. Jlnpepa-
mun poiHka Social CRM aensatotea Jive
SBS u Lithium, koTopble paccunTtaHsl Ha
uHTErPaLMIo C TpaamumoHHbMM CRM.
Mo panHbimM Gartner, npogykTel, BKIO-
YOIOLIME  COLMQIIbHBIN  MOHWUTOPMHT,
NoafepXKy coobLiecTs notpebutenei
W NOPTHEPOB, YNPABneHue OBPATHOV
CBA3bIO, 0B30PbI TOBAPOB M KOHTAKTHI
C NPOAABLAMM, yKe NocTaenseT bonee
coTHu BeHpopos. CneumanmcTsl cumta-
IOT, YTO CEeMYAC STOT CErMEHT TONbKO
sapoxaaetcs. K 2014 roay oxwuaaertcs,
YTO COLMQNbHBIE TEXHOMOTMM UHTENPU-
pytoT seayLume noctasumku CRM: SAP,
Oracle, salesforce.com, Microsoft u ap.

Customer

Experience

3a 2012 rog HO OCHOBE OMLITA BHEAPEHMUS CUCTEMBI
CRM cneupanuctomu BbigeneHs cnegyloume npe-
MMYLLLECTBA, NPEACTABNEHHbIE HO pUC. 5.

Mpu sTom ysenuuerne mapxu (1-3%) ceszaHo ¢ nyu-
WKM NOHUMAHWEM noTpebHoCTel knneHTa, Gonee
BbICOKMM YPOBHEM YAOBNETBOPEHHOCTU KIIMEHTOB, U,
KOK CNeacTBue, MEHbLIEN HEOOXOAMMOCTLIO B AOMON-
HUTENbHbIX CKUAKAX.

Mo ananutueckum ganHbim Aberdeen Group BHe-
npenne CRM obecneunsaer:

1. LLGJ'IOCTHOG npencrasneHne O NosIb3oBATENAX.

2. ABTOMOTM3QUMS paHEE PYYHbIX NPOLEAYP M Npo-
Lleccos.

3. Ynyuwenwne kauectea obwein nHbOPMALMOHHOM
603bl M NOTOKOB MHDOPMALMM.

4. 3aMeHa MHOXEeCTBA Pa3obLeHHbIX MHGOPMALK-
OHHBIX CUCTEM EAUHCTBEHHBIM MHCTPYMEHTOM.

5. YcoBepLIeHCTBOBAHME NPOLECCa NPORax,/MoCcTaBok
30 cyeT Honee NOMHOM UHPOPMALMK O KITMEHTOX.

6. CmelleHre BHUMOHUS HO KIMEHTOB C NocCrnenyto-
e GOKyCHPOBKOM MX 3AMPOCOB.

7. YnobcTeo anst nons3osaTenei paboTaTs C AAHHbI-
MM, QHAIUTHKA.

8. Ynyuwenue npoueccos obuwerns U unbpOBbIX
KOMMYHUKOLMI MEXAY MTPOU3BOACTBEHHbBIMM, MAP-
KETMHIOBbIMM W TOPTOBLIMM MOAPASAENEHUAMM.

9. CTUMyNMPOBAHME UHHOBALWMIA B LENOM B OPraHu-
3aLMH.

Mo MHenuio aHanuTukos, sHeapeHmne CRM texHono-
MMt B pO3HMUHOM BaHKOBCKOM BusHece (otaen npo-




H. B. KeweHkoBa

Cnctema ynpasneHysa B3aVMOOTHOLLEHNAMY C KITMEHTaMI: PO3HUYHbBIV 6aHKOBCKIMI 613Hec B Poccun

Yeenuuenne obbema nponam

CHUHEHNC AAMWHUCTPATHBHBIX MIACPHCK HA
NPOLAIHN W MAPKETUHT

%
YECAHUYCHHE NPOLEHTA BEIMIPAHHBIX CACN0K ﬁ (%)
(%)
MoeblWweHHe YA40BNETBOREHHOCTH KAWEHTOB
(%) o 2 4 4

TEHEHHE NEPBBIX TPEX NET NOCAE BHEAPEHHA cucTembl CRM. (%)

Puc. 5. OcHosHble npenMyLecTsa ucnonb3osanus cuctemsl CRM

302012r.

A0 BAHKOBCKMX MPOAYKTOB) ACET Creayolwme npe-
MMYLLEECTBA:

* Yeenuuenve npubsiny;

* [ToBbILEHWE TOYHOCTU MPOTHO3UPOBAHMUS MPOAAX;
* YBENMYMBOETCA BEPOSTHOCTb 3AKMIOYEHMS CAENKM;
* CHikeHue uspepxek;

* [NoBbILIEHME NPOU3BOANTENBHOCTH COTPYLHUKOB;

* CHMXQEeTCs TEKyYeCTb KALPOB.

Mpeunmyiectsa cuctemsl CRM ana knmentos 6aHka '
* CHikeHue usnepxek Ha cyxby noaaepxku;

* YnyuLieHne Ka4ecTBa CEPBUCA;

* [NoBbILWEHME YAOBNETBOPEHHOCTU KIIMEHTQ;

* Xopowwumit cepBnc CnocobCTByeT MOBTOPHBIM MO-
Kynkam;

* Cnyx6a noaaepxku MOXeT MPUHOCKUTL NPMBLIb.

Takum 06pPA3OM, OCHOBOMOMOXHUKOM PA3BUTUS CH-
crembl CRM sisnsietcs IxxoH [eHpu, koTopeiit nepsbim
0606 NPUEMBI, UCTIONB3YEMBIE NPYU OPrAHU3ALMM
TOPTOBNN. CI'IeLIMOJ'IMCTbI BblAENAOT MATb OCHOBHbIX
HanpasneHuin ucnonbzosaHms CRM cuctemsr 8 6aH-
kax: 1. Kontakt-ueHtp, 2. MNpueneyerune u passutme
otpena no pabore ¢ dbuamnieckumm nuuamm, 3. MNpu-
BrEUEHME W PA3BUTME OTaena no paboTe ¢ puan-
yecknmu nuamu. 4. Pabota ¢ npocpoderHoit 3apon-
XEHHOCTBIO KnueHTa, 5. MapkeTuHr, paclmpenmne

10 1
B CpegHni NoKazaTens NPMPOCTa NPOLAAM B IO4 HA OAHOIO TOPrOBOIO NPEACTABMTENN B

i) knmenTckon 6asel. Hanbonee nony-
NAPHBIM M PA3BUBAIOLLMMCS MPOrPAMM-
HbIM NpoaykTom aenaeTcs CoumanbHbIi

i CRM.

Mo Hawemy MHeHMIO, LuenecoobpasHa
unterpauns CRM — peluenuns ¢ canta-
MU KOJNTNEKTUBHbIX MOKYMNOK BMFJ'IVIOH,
lpynon u T.4. (Coupon CRM), kotopas
NO3BOJIUT KYNOHATOPAM HAKAMIMBATH
MHPOPMALMIO O BCEX MPOLLSbIX MOKYM-
KOX KIMeHTa ans GOpMMPOBAHUS emy
QLPECHOTO MPEANOXeHUs No npuob-
PETEHMIO MPOLYKTOB MM YCIYT.
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